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Existing Customer 
Knowledge

• Establishments and  
   Accounts
• Contracts in Place
• Service History
• Queries and 
   Complaints
• Revenue History
• Customer Orders
• Customer Invoices
• Customer Contracts





9



https://www.commitmentbasedselling.com/ebook-practical-implementation-at-xerox/








https://www.commitmentbasedselling.com/white-paper-how-to-define-the-right-sales-model/






























SCOTSMAN® Commitment Manager





31











mailto:sales@advancetm.com
https://twitter.com/commitmentsales
https://www.linkedin.com/company/advanced-selling-skills-academy/
https://www.facebook.com/commitmentbasedselling/?hc_ref=ARThlaui_LbYkaKHQtxZ_7rKNINTTeU5ub2HZjcIGUxxCif45GDY4DNpScMcu8_6ejI&fref=nf&__xts__[0]=68.ARAJrHdUM025OHvvx0XUJ16YrhHiFnmbRQWp5WoUDeLM6AnL1SgIK_yIzcjSBEw9YsQnzriH_HDvIFj9B5J3yQ79U4jPuOmcLnHsd3JQY8Rffhcj_aHO8is5_v20xwQrv2jlsGfSMjsY1wVuoQF0meAZ7fjXAwFH1gvYSyd8_sWgQuwPXHOK1VY&__tn__=kCH-R
https://www.commitmentbasedselling.com/resources2/
https://www.commitmentbasedselling.com/

	Untitled

